
NANCY ROSE

Frequently asked questions. Please take a moment to read this before hiring Nancy. 

What exactly is the bottom line when you speak?
As The Acceptance Advocate, I call attention to the 
fundamental need of children to be accepted as they are. I 
teach parents how to lead with acceptance, in order to avoid 
lifelong battles of blame and guilt and to raise children who 
can thrive while being who they are.

Do you advocate “unconditional acceptance” of children? 
I advocate unconditional acceptance of a child’s CoreSelf. I do 
not advocate unconditional acceptance of a child’s behavior. 

How did you come to be a specialist in child rearing 
practices? 
I had a difficult experience growing up as a child who was 
not accepted. This experience, combined with a personality 
that propelled me to try to make sense of it all, allowed me to 
understand and heal with my mother. Once I had children of 
my own, the bottom line became clear: children thrive when 
they are seen, accepted and loved for who they are. My real 
education began at that point, realizing through my own 
experience and the experience of coaching clients, that both 
acceptance of the child and leadership by the parents are 
necessary. One without the other is problematic.

I understand the importance of your experience,  
but what formal training have you had? 
My formal training is in advocacy rather than in child 
development. I received my law degree from Boalt Hall School 
of Law, University of California, Berkeley and am a member 
of the California Bar. My mission is to present the case for 
acceptance by opening parents’ eyes to the consequences of 
how we treat our children, and inspiring parents and providing 
the tools to make necessary changes.

What differentiates you from other speakers  
in your field?
I’ve been told that what sets me apart is my ability to 
connect deeply with audiences by sharing openly, honestly 
and vulnerably. Once this connection occurs, I intuitively 
communicate my message in a way that each particular 
audience will best understand. Every presentation is different 
since every audience is different. 

What is your signature presentation? 
I offer three signature presentations, Raise the Child You’ve 
Got—Not the One You Want; Powerhouse at the Office…But 
Powerless a t Home?; and Giving Ourselves License to Shine. They 
are described in detail on my website on the Speaking page. 

Do you customize your presentations and if so,  
to what level? 
I address the specific needs of clients in a Pre-Program 
Questionnaire that is issued at the time of the booking. Clients 
have the opportunity to inform me of their specific challenges 
so I can address them in my presentation. We begin with an 
existing presentation topic and tailor it for your audience. 

How much do you charge for one hour, half-day and  
full-day programs? 
Please call my office or email me and I will be happy to provide 
you with the fee structure for keynote presentations, breakout 
or concurrent sessions, as well as multiple day appearances. 

Will you fill more than one slot, which will save us money 
on hiring another speaker and paying additional travel 
costs?
Yes. I offer discounted rates for multiple bookings at the same 
event, as well as multiple bookings for different events, as 
long as they are booked at the same time. My fee schedule is 
available upon request. 

What are your payment terms? 
Half of the speaking fee is required as a deposit to confirm 
a booking, and that is due two weeks after the program 
agreement is issued. The balance of the speaking fee is due two 
weeks prior to the appearance date. Expenses are in addition to 
the speaking fee and are due upon receipt of my invoice. 

What if there is a need to cancel a program that is already 
contracted?
I have a cancellation clause in my contract. The time and 
circumstances of the cancellation determine the outcome. If we 
are able to reschedule at a future time, I make every effort to do 
so without additional fees. 
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May I arrange to preview a presentation at a nearby 
function to get a clear picture of your delivery, manner, 
language and poise? 
You may audit presentations as long as I am able to secure 
permission from the hiring entity. Some of my appearances are 
open to the public. If you opt in on my website, you will receive 
notice about upcoming events available to the public. 

How thorough is your research to understand the client’s 
needs in order to prepare your presentation? 
Once a client submits the completed pre-program 
questionnaire, I schedule a pre-conference call during the 
weeks prior to the presentation. This gives me an opportunity 
to make sure I fully understand the client’s needs when I 
prepare their presentation. 

Do you involve the audience during your presentation? 
I involve the audience whenever possible, but the extent 
depends on the format of the meeting and length of my 
presentation. A keynote is usually less than an hour and 
does not include time for audience interaction other than 
questions-and-answers at the end. There is more flexibility with 
a workshop. Presentations that are half-day or full-day formats 
allow for more involvement from the audience. 

We like our speakers to arrive early and stay after the 
presentation. Do you allow time for that? 
I usually arrive the evening before and leave the same day 
I speak. This may vary if my presentation is late in the day. 
If organizations would like me to attend special events the 
evening before or following the event, please let me know. 
Attendance will depend on my speaking schedule the days 
before and after the presentations. 

Do you offer books, CDs, trainings or other products 
following your presentation? 
My book, Raise the Child You’ve Got—Not the One You Want is 
available for sale following my presentation. I have extended 
learning materials in production now. Depending on the 
desires of the organization, I can either pre-sell items to the 
organization in advance of my appearance, or make them 
available following my presentation. 

How can I purchase copies of your book for the attendees 
at our upcoming event and is there a bulk discount? 
Please contact my office at (707) 266-6178 to receive a discount 
rate for bulk purchases of Raise the Child You’ve Got—Not the 
One You Want for all attendees. 

If we pre-purchase books, will you autograph a copy in 
advance for each attendee? 
Yes. You will have the choice to pre-purchase books outright or 
order for consignment at the organization’s exhibit booth at the 
conference. When I issue an appearance contract, you will be 
asked if you would like to pre-purchase books for each person 
in the audience and if so, whether or not you would like to have 
them autographed. The books will then be mailed to you prior 
to the appearance for distribution. 
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